Sales profifbase2009

Improve Sales Performance

ProfitBase 2007 for Sales is designed for sales management and executives, delivering regular
updates on important sales figures and key performance indicators so that performance is easily
monitored against plan and problems are quickly identified, analyzed and acted upon.

The Sale s Measure Group is a template designed for generating a Sales Measure Group using
ProfitBase 2009 Management Studio. ProfitBase Sales Measure Group is a general purpose module

definition that can be used with any General Ledger. If  required, the Measure G roup is easily
expanded and customized to match your unique General Ledger capabilities using ProfitBase 2009

Management Studio , our easy to use, configuration software.

ProfitBase 2009 Sales

The Measure Group is designed to cover common sales analysis and includes the most relevant sales
transforms General Ledger

) 1 key performance indicators and calculated measures.
sales transactions into the
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performance and  make better
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ProfitBase 2009 Sales Measure Group is  key component of an On -Line -Analytical -Processing (OLAP)

Cube. The Cube provides sales information to dashboard, scorecard and report ing too Is for
monito ring of inventory levels and improving inventory management. The Measure Group can be
used together with other ProfitBase Measure Groups templates including  Finance, Procurement , Sales

and others to make a total solution.

Performance Information Delivery

Benefits:
ProfitBase 2007 is a business performance information delivery platform for front end tools like

e lIdentify strong and week Microsoft Reporting Services, Excel, Business Scorecard Manager, ProClarity and other OLAP browser
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